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1. HEJIX OCBOEHUSA JTUCHUIIJIMHBI

1.1 | (opMHpOBaHNEe CUCTEMHBIX 3HAaHUH O BHEITHEH cpejie MeXXTyHapOIHOTO OM3Heca

2. TPEBOBAHMA K PE3YJIBTATAM OCBOEHMA JUCITUIIJIMHBI

IK-2. Cniocof6eH roToBUTh AHAJIUTHYECKHE MAaTEepPHUAJbl AJSl OLHEHKH MepONpHATHI B 00/1aCTH IKOHOMMYECKOH NOJMTHKH U
NPUHSATHS CTPATErMYeCKUX PellleHUuil HAa MUKPO- 1 MAKPOYPOBHE

B pe3yjabTaTe OCBOCHUA ITUCHUIIIMHBI oﬁy'lamumﬁca JOJIZKCH:

3HaTh:

OCHOBHBIC aHAIUTHYECKHE MaTepuanbl IS OIEHKH MEpONpHsATHil B 00MacTH MEXIyHapoAHOro Ou3Heca (COOTHECEHO C

unaukaropom [1K-2.1)

YMeTh:

TOTOBUTb AHAJIUTHYCCKUC MaTCpUaIbl

unaukaropom [1K-2.2)

JUIA  OLEHKM MEpOIpUATHH B 00JacTH MeEXIyHapogHOro OusHeca (COOTHECEHO C

Baagern:

METOJIaMH OIICHKH MEPOTPHUATHI B 00JIaCTH MEXTyHapOAHOTO On3Heca (cooTHeceHO ¢ nHaukaropom 11K-2.3)

3. CTPYKTYPA U COAEP KAHUE JUCIIUITJINHBI

Pazgen 1. Information gathering and processing related to business environment

Bua 3ausitus / Cemectp /| Konmmuectso
Ne HaunMeHoBaHHe TeMbl, KPaTKoe CodepKaHne KomnereHunun
pa6otsl / popma ITA Kype 4acoB
Decisi ki h ing th i : different hes. A
11 ecision making when managing the bus1ness different approaches JTeKIUHOHHBIE 3aHATHS 1 ’ TK-2
role of information gathering and processing.
12 Decision making when managing the business: different approaches. [paktuyeckue | ) K2
’ Main instruments of decision making. 3aHATUS
1.3 | A role of information gathering and processing. Tpaxiraecine 1 2 [K-2
3aHATUS
1.4 | A structure of contemporary business environment. CaMO;Z%’:)TTZHLHM 1 10 [K-2
Main components of business environment, a dynamics of business
1.5 |environment. A significance of information gathering and processing | JlekioHHBIC 3aHATHS 1 2 TIK-2
process for commercial success of the company.
16 Main components of business environment, a dynamics of business [IpaxkTnyeckue 1 2 K2
) environment. 3aHATHUS
17 A significance of information gathering and processing process for IIpaktuueckue 1 2 MK-2
’ commercial success of the company. 3aHSTHUS
18 Internet-resources containing urgent information related to business| CamocrosTenbHas 1 10 K2
) environment. pabota
Main sources of information related to external business environment
1.9 X . X . R JIeKIIMOHHBIE 3aHATHS 1 2 TIK-2
analyzing. Main methods of information gathering.
110 Main sources of information related to external business environment IpakTuueckue 1 2 K2
’ analyzing. 3aHATUS
1.11 | Main methods of information gathering. Tpaxtuaeckue 1 2 [IK-2
3aHATUS
112 Mal_n stages of gathermg 1nf0ﬂnatloq relateq to exter_nal business JTeKIUHOHHbIE SAHATHS 1 2 K2
environment analyzing. Main methods of information processing.
1.13 | A structure of strategic process in multinational companies. CaMO;;%EZHBHaﬂ 1 6 IK-2
1.14 | Statistical methods of information processing. CamoctosTebHas 1 4 IK-2
pabota
115 Main stages of gathering information related to external business IpaxkTnyeckue 1 2 K2
’ environment analyzing. 3aHATHS
. . . . 11,
1.16 | Main methods of information processing. PAKTITICCKHE 1 2 [K-2
3aHATHUS
Pa3gen 2. Instruments for decision making based on business environment analyzing
Buj 3ansaTus / Cemectp /| KosmmuectBo
Ne HaumeHoBaHHe TeMbl, KPAaTKOe COAEP:KaAHHE Komnerenuun
pa6otsl / popma IMA Kypce 4acoB




Main methods of management decision making based on information
2.1 [processing: SWOT-analysis, PEST(PESTLE)-analysis, 5 competitive| JlekunoHHble 3aHATHS 1 IK-2
forces. Strategic matrix instruments
Main types of management decisions in multinational companies| CamocrosTenbHas
22 : . . . 1 [K-2
demanding careful analysis of business environment. pabora
2.3 [ Strategic matrix instruments. Hpaxruacciue 1 IK-2
3aHATHUS
Main methods of management decision making based on information
. . . .o IIpaxkTuyeckue
2.4 |processing: SWOT-analysis, PEST(PESTLE)-analysis, 5 competitive N 1 [IK-2
forces.
25 Corporate_ strategyvdevelopmg based on matrix instruments using. The JTeKUHOHHbIE 3AHATHS 1 K2
GE/McKinsey matrix.
2.6 | Main types of corporate strategies of multinational companies. Cmo;;%i;?waﬂ 1 12 IK-2
2.7 | Corporate strategy developing based on matrix instruments using. Tp f(a:;‘;;;me 1 IK-2
2.8 | The GE/McKinsey matrix. Tpaxruicciue 1 TK-2
3aHATHUS
29 Busme’ss strategy develqplng based on matrix instruments using. The M. JIeKIHOHHbIE 3AHATHS 1 MK-2
Porter’s matrix for generic business strategy choosing.
2.10 | Main methods for business strategies development. CavoctosTenyHas 1 [IK-2
pabota
2.11 | Business strategy developing based on matrix instruments using. Hpaxtiaeckue 1 [IK-2
3aHATUS
2.12 | The M. Porter’s matrix for generic business strategy choosing. Tpaxirseciue 1 [K-2
3aHATUS
213 Product pprtfoho managing based on matrix instruments using. The JTeKUHOHHbIE 3AHATHS 1 K2
BCG matrix.
2.14 | Main methods of the product portfolio managing. CaMO;;%ZTTZHBHaﬂ 1 IK-2
Product portfolio managing based on matrix instruments using IpaxkTnueckue
2.15 . 1 [K-2
(LibreOffice) 3aHATHUS
The Boston Consulting Group matrix: main objectives for using, main IpaxkTnueckue
2.16 . 1 [K-2
advantages and shortcomings. 3aHATHUS
2.17 | IToaroToBKa K MPOMEXYTOUHOH aTTeCTaIlH 3auer 1 [K-2

4. ©OHJ1 OHEHOYHBIX CPEJICTB

Crpykrypa m conepkaHue (OHIA OIEHOYHBIX CpPEACTB JUIS TPOBEACHUS TEKYIIETO KOHTPOJIL M MPOMEXKYTOYHOW arTecTaluu
npezncrasieHsl B [Ipunoxenun 1 k pabouei mporpaMMe TUCIUTUIAHBL.

5. YA4EBHO-METOJUYECKOE U UHOOPMAIIMOHHOE OBECHHEYEHHUE JUCHUITIMHBI

5.1. YueOHble, HAyYHbIEe H MeTOAUYECKHE H3TaAHUS

ABTOpHI, bubnnoreka /
3arnaBue W3narenscTBO, rox
COCTaBUTEIN Konugectso
1 Kynpos B. M. Poccust u mup: OxoHomuka Poccun B MUpOBOM Cankr-IletepOypr: OBC «YHuBepcurerckas
KOHTEKCTE: MOHOTpadus Anereiis, 2010 6ubIMOTEKA OHJIAIHY
2 Bbymyes, B. B., TOK u sxonomuxa Poccun. Buepa, ceronns, 3aBTpa | MockBa: DHeprus, 9BC «IPR SMART»
I'pomos, A. I, 1990-2010-2030 WHCTUTYT 2HEpPreTHIeCKOH
Kprokos, B. A., crparerun, 2011
Kypuues, H. K.,
Macremnanos, A. M.




Bubamoreka /
KomnuectBo

ABTOpBI,
COCTaBUTEIN

3ariasue U3 parenscTBO, roj

3 Ary3sapos, 3. A., OBC «IPR SMART»
Ary3zapoBa, JI. A.,
Aunemun, A. B.,
Artaes, A. M.,
Benokpeuios, K. A.,
Benoxkpeuosa, O. C.,
bepexmnas, E. C.,
Borganosa, E. A.,
Bbybnukora, E. 1.,
Boponuna, T. B.,
TunesHo, A. A,
Enenxwuit, A. H.,
Epmunosa, M. 1.,
3ynm, B. B,
Kammmna, A. B.,
Kocenkona, E. J1.,
Jlazapes, P. C.,
Jlazapesa, E. 1.,
Mapuykos, A. H.,
MacniokoBa, E. B.,
Marseesa, JI. T,
Myp3us, A. /.,
Hukuraesa, A. 10.,
[Mucapckas, O. B.,
IInernena, A. C.,
IMonenos, C. /.,
ITonosa, B. E.,
ITomoga, JI. A., Poros,
. U., Pybunckas, 3.
., Pynuna, A. A.,
Cemenuxuna, H. C.,
Cunesnxo, E. E.,
TnoctHakoB, A. A.,
[ans, A. B.,
IleBuenko, /1. A.,
[IIn6anosa-Poenxo, E.
A., Hlunauos, E. @.,
benseckui, . B.,
HUganos, C. I1.,
Kapnayxosa, O. C.,
Kopuees, C. A.,
Marseesa, JI. T,
Huxwuraesa, A. 10.,
I{umanos, E. ®.

OxoHomuka Poccun u EBponsl B amoxy
rnodanu3anuyu. DKOHOMUUECKOE Pa3sBUTHE,
MEXaHHU3MBI YIIPaBIeHHUs U HH()OPMAaTH3aUH CTPaH
€BPOIEHCKOro COr3a: COOPHHUK HAayYHBIX PaboT
IIEHTPa €C Ha I0ro-3amaje pocCcuu

PoctoB-nHa-/lony:
WznarensctBo FOxHOTO
(deneparsHOTO
yHuBepcureta, 2012

4 Scun E. T.

Poccuiickas 5KOHOMHKA: KypC JIEKLUi

Mocksa: U3narenbckuit
nom Bricieit mKoiast
skoHOMHUKH, 2019

OBC «YHuBepcureTckas
OMOIMOTEKA OHJIANH)»

Bectauk PoctoBckoro TOCYyAapCTBEHHOTO

, 1996

9BC «IPR SMART»

sKOHOMHYecKoro yHuBepcurera (PUHX)

5.2. IIpodeccnonanbHbie 6a3bl JAHHBIX U HHPOPMAIIHOHHbIE CIIPABOYHBIE CHCTEMBI

NCC «KoncynbranTlInroc
NCC «I"apanT» http://www.internet.garant.ru/

5.3. IlepeuyeHb MpOrpaMMHOro odecrnedeHust

OneparmonHnas cucrema PEJ] OC
LibreOffice

5.4. ylleﬁHO-MeTO).II/I'-leCKI/le MaTepuaJabl 1/ oﬁyqamumxcst C OrpaHUY€HHBIMH BO3MOKHOCTSIMHU 310POBbSI

IIpu HeoOXOOUMOCTH IO 3aiBICHHIO OOYYAOIMEroCsl C OrPaHHMYCHHBIMH BO3MOXHOCTSIMU 370pPOBbS y4eOHO-METOAUUYECKHE
MaTrepualbl MpPeOCTaBISIOTCS B (pOpMax, amanTHPOBAaHHBIX K OTPaHUMYCHHAM 3710pPOBbS M BocupusaTHs uHMopMmarmu. s mmm c
HapyImICHNUSIMA 3peHHs: B (opMe aynuodaiina; B medaTHOH QopMme yBeTHUYCHHBIM IIpupToM. s JTUI ¢ HApymICHWSMH CIyXa: B
(opMe DIIEKTPOHHOTO JOKYMEHTa, B medarHod ¢Qopme. nsd U ¢ HapyMICHHSMH OIOPHO-IBHIATEIFHOTO ammapara: B (opme
JJIEKTPOHHOIO JOKYMEHTa; B EUaTHOH dopme.

6. MATEPUAJIBHO-TEXHUYECKOE OBECIIEYEHHUE JUCHUIIJIMHBI

HOMCHIGHI/ISI JJI1 BCEX BHJIOB pa60T, npeayCMOTPCHHBIX y‘IC6HBIM IJIaHOM, YKOMINJICKTOBAHBI HCO6XOI[I/IMOI7I CHCHHaJ'IHSPIpOBaHHOﬁ




yueOHOI MeOeNbIo U TEXHUYECKUMH CPEICTBaMU 00yUeHUS:
- CTOJIBI, CTYJIBS;

- IEPCOHAITBHBIN KOMITBIOTEP / HOYTOYK (TIEPEeHOCHOI);

- IPOEKTOP;

- OKpaH / HHTepaKTUBHAs JI0CKa.

7. METOAUYECKHE YKAZAHUA U1 OBYYAIOIIINXCA 11O OCBOEHHUIO JTUCITUITJINHBI

MeToanyeckue YKa3zaHus 0 OCBOCHHIO AUCHUIUIMHBI IPEACTABJICHBI B HpI/IHO)KCHI/II/I 2k pa6oqel71 mporpamMmme qUCHUITIUHBI.




®OH/JI OHEHOYHbIX CPEJICTB

ITpunoxxenue 1

1. Onucanue nmoka3artejeid 1 KpUTEepUeB OLeHMBAHUS KOMIIETEHIIUI HA Pa3JIMYHbIX 3Tanax
uXx (popMupoOBaHMS, ONIUCAHME IIKAJ OLIEHUBAHUS

1.1 Iloka3arenu u KpUTEpUU OLIECHUBAHMSI KOMIIETEHIIUI:

3VH, [Tokazarenu Kputepuu onenuBanus CpencrtBa
COCTaBJISIOLINE OIICHUBAHUS OIICHUBAHUS
KOMIIETEHITUIO

[1K-2: Crioco6eH TOTOBUTh aHATUTUYECKHE MaTePHaIbl 7Sl OLICHKH MEPONPUATHI B 001acTi
9KOHOMMYECKOM MOJIUTUKU U IPUHATHS CTPATETMUECKUX PELIEHUI Ha MUKPO- U MAaKpOYPOBHE

MaTepuaibl st
OLIEHKHU

MaTCprajIoB JIJId

OLICHKH MEpOTPUSATUI B

MPEICTABICHHON B
0TBeTax UHPOpMAIIH

3namo: AHanuzupyer [TonHoTa n Bomnpocs! k 3auety
OCHOBHBIE coJiep’KaHue COJIEPKaTENbHOCTh (1-50), BompoCHI
aQHAJIUTUYECKUE AQHATUTUYECKUX OTBETa; COOTBETCTBUE st onpoca (1-37),

TeMbl JoKi1a10B (1-
28), TecTsl (pasaen

MaTCpuraIbl J1JId
OIICHKH

MaTepurajloB 1A

OLIEHKH MEpOINPUATUI B

MaTepHuasoB JiJIsl OIICHKU
MEpPONPUITUIA B 00TacTH

MEpONPHUITUH B oOnactu MaTepuaiaMm JICKIUU U 1-2), rpynnoBsie
obnactu SKOHOMMYECKOI yueOHOI JTUTepaTyphl, u/unm
MEXTYHApOAHOIO | IMOJINTUKU U IIPUHATUS | CBEJCHUSIM U3 UHUBUAYaJIbHbIE
OusHeca CTpaTEerHuecKux UH(POPMALIMOHHBIX TBOpYECKHE
penieHui Ha MUKpo- U | pecypcoB MHTEepHET 3ananus (1-10)
MaKpOypOBHE
Ymems: OcymectBisger YpoBeHb Bomnpocs! k 3auery
FOTOBUTH MOJTOTOBKY MOATrOTOBJICHHBIX (1-50), Bonpocsl
aHAJIUTUYECKHE aHAJTIMTUYECKUX aHAJTIUTUYECKUX aist orrpoca (1-37),

TeMBbI 10K1a10B (1-
28), TecTsl (pazaen

peleHit Ha MUKpPO- U

MaKpOYpOBHE

MaKpOYpOBHE

MEpONPHUITHH B oOnactu SKOHOMUYECKOH 1-2), rpymnnoBsie
obnactu 9KOHOMMUECKOMN HOJUTUKU U IPUHSTHUS u/unu
MEXTyHAPOJAHOTO | MOJIMTHUKU M IPUHATHS | CTPATETMYECKHUX PEIICHUH | MHAWBUIYaIbHBIC
OusHeca CTPaTErMYECKUX Ha MHUKpPO- U TBOPUYECKHE
pelIeHU Ha MUKPO- U | MAKpOYPOBHE 3aganus (1-10)
MaKpOYPOBHE
Bnaoemw: Hcnonb3yer HaBbIKU ConepxaTenbHOCTh Bomnpocs! k 3auety
METOJIaMH OLIEHKH | TOATOTOBKH HOJrOTOBJIEHHBIX (1-50), BompoCHI
MEpPOIPUATHI B AHAIUTUYECKUX AQHAIUTUYECKUX st onpoca (1-37),

obsacTu MaTepHaioB JUIs MaTepHasoB Ui OLEHKU | TeMbl JOKIa10B (1-
MEXIYHApOAHOIO | OLIEHKU MEPONPUATUI B | MEPOIPUATHI B obnactu | 28), TecTsl (pa3aen
OusHeca obnacTtu 9KOHOMMUECKOMN 1-2), rpynmnossie
HKOHOMHYECKOH MTOJTUTHKY U TIPUHSTHS 17707011
MOJTUTUKH U TIPUHATHUS | CTPATETUYECKUX PEIICHUH | MHIUBUAYaIbHbIE
CTpaTETHIECKUX Ha MHKPO- U TBOpYECKHE

3ananus (1-10)

1.2 lIkanel OLIEHUBAHUSA:
Tekylmuii KOHTPOJIb YCHEBAEMOCTH M MPOMEKYTOYHAsl aTTECTALUsl OCYILECTBISETCS B
paMKax HaKOMUTEIbHON OaUIbHO-PEUTHHTOBOM cucTeMbl B 100-6amibpHOM 1mIKane:



50-100 6aiu10B — «3a4TEHO»
0-49 GaIoB — «HE 3aYTEHOY.

2 TunmoBble KOHTPOJIbHBbIE 33aHHUS WJIM MHbIe MaTepHAJIbl, HEOOXOIUMbIE JJsl OLEHKH
3HAHUI, YyMEeHHUH, HABHLIKOB M (MJIM) ONbITA JAEATEJbHOCTH, XaPAKTEPU3YIOIIMX 3TAMbI
(opMupoBaHUA KOMIIETEHIMI B MpoLiecce 0CBOEHHUs 00pa30BaTeIbHOMH POrpaMMbl

Questions for the Quiz (Bompock! k 3a4eTy)
1. Describe main approaches to decision-making in international business.
2. Describe the rational approach to decision-making.
3. Describe the intuitive approach to decision-making.
4. Describe advantages and shortcomings of the brain storming as an approach to decision-
making.
5. Describe peculiarities of decision-making in international management.
6. Describe a structure of decision-making process.
7. Describe main collective forms of decision-making.
8. Describe main sources of information for decision-making in international business.
9. Describe main approaches to strategic decision making in international business.
10. Describe main components of international business environment.
11. Describe a structure of the strategic planning process.
12. Describe main types of the organizational structure of international companies.
13. Describe characteristic features of the modern business environment.
15. Describe examples of the modern business environment of international business behavior.
16. Characterize main sources of data for the MNE corporate strategy elaboration.
17. Describe contemporary approaches to information sources choosing when analyzing
international business environment.
18. Describe analytic agencies providing information about international consumer and financial
markets.
19. Characterize the best approach to information about the business environment choosing.
20. Describe priorities in marketing agency choosing for examining some potential target
international markets.
21. Describe main sources of information used for business strategy development.
22. Describe main parts of a process of corporate strategy developing.
23. Describe stages of gathering information about a situation in international consumer markets.
24. Describe main methods of respondents surveying planning.
25. Describe main methods of results of respondents surveying processing.
26. Describe stages of information gathering process related to external business environment.
27. Describe main characteristics of the market attractiveness in international business.
28. Describe main methods of brand’s characteristics preferences identifying.
29. Describe a method of analysis of variance — ANOVA using in international business
environment examining.
30. Describe main scales being used in international environment analyzing.
31. Describe using the SWOT-analysis in international environment analyzing.
32. Describe using the PEST (PESTLE)-analysis in international environment analyzing.
33. Describe using the 5 Competitive Forces analysis in international environment analyzing.
34. Describe using the M. Porter’s matrix in international environment analyzing.
35. Describe using the GE/McKinsey matrix in international environment analyzing.
36. Describe using the BCG matrix in international environment analyzing.
37. Describe objectives of the business strategy developing.
38. Describe objectives of the corporate strategy developing.
39. Describe main objectives of the Boston Consulting Group matrix using.



40. Describe main objectives of the M. Porter’s matrix using.

41. Describe main advantage of the nominal scale using when examining the international
business environment.

42. Describe main advantage of the ordinal scale using when examining the international
business environment.

43. Describe main advantage of the interval scale using when examining the international
business environment.

44. Describe a discriminant analysis and its applications in international environment examining.
45. Describe main advantage of the ratio scale using when examining the international business
environment.

46. Describe main strategies which could be elaborated when using the BCG matrix.

47. Describe main strategies which could be elaborated when using the M. Porter’s matriX.

48. Describe main strategies which could be elaborated when using the GE/McKinsey matrix.
49. Describe main strategies which could be elaborated when using the SWOT-analysis matrix.
50. Describe main strategies which could be elaborated when using the PEST (PESTLE)-
analysis matrix.

Kpurepun ouenuBanmsi:

50-100 («3auTeHO»)- BBICTABIISIETCS, €CITH U3JI0KEHHBIN MaTeprall (pakTHIeCKH BEpEH, HaTn4Ine
IITyOOKMX WCYEPIBIBAIOIINX 3HAHMH B OOBbEME IPOHAEHHOW MNPOrpaMMbl JUCIMIUIMHBI B
COOTBETCTBMHM C TIIOCTABJICHHBIMH IPOrPaMMON Kypca MLEIIMH U 3aJadaMd  OOy4YeHWUs,
NpaBWIbHBIC, YBEPEHHbIC JCHCTBUS 10 NPUMEHEHHMIO TIOJYYCHHBIX 3HAHMH Ha MpPaKTHKE,
IPaMOTHOE U JIOTUYECKH CTPOMHOE M3JI0KECHHE MaTepHayia MpH OTBETE, YCBOCHHE OCHOBHOW U
3HAKOMCTBO C JOTOJHUTEIBHOW JINTEPaTypol; MPH HAIMYUHM TBEPABIX U JIOCTATOYHO IMOJHBIX
3HAHHUH B 00BEME MPONJICHHON MPOrpaMMbl TUCHHUILUIMHBI B COOTBETCTBUH C LIEISMHU OOydYCHUS,
NpaBWIBHBIC JCHCTBUS MO MPUMEHEHHIO 3HAHUM Ha MPAKTHKE, YETKOE M3JIOKEHUE Marepuala,
JIONYCKAIOTCSL OTACIBHBIC JIOTUYECKUE U CTHIIMCTHYCCKHUE TIOIPEITHOCTH, OOYUYAIOIIUICS YCBOMIT
OCHOBHYIO JIUTEPATypy, PEKOMEHJOBAaHHYIO B paboueil mporpaMme AUCIUILIMHBL, TIPH HATHYUH
3HaHM B 00beMe MPOHICHHOTO Kypca B COOTBETCTBHH C LIEISIMU OOYyUCHUSI, U3JI0)KECHHE OTBETOB
C OTIENBHBIMU OMIMOKAMH, UCTIPABICHHBIMU TIOCIIE TONOJIHUTEIBHBIX BOIPOCOB; NPABUIBLHBIC B
L[E€JIOM JEHCTBHS 110 IPUMEHEHUIO 3HAaHUM Ha IIPAKTHUKE;

0-49 («He 3a4TE€HO») - €CIM OTBETHI HE CBSA3aHBI C BOIPOCAMH, HAJTHYHE I'PyOBIX OMIMOOK B
OTBETEe, HEIOHUMAHUE CYIIHOCTH M3JIaraéMoro OTBETa Ha BOIIPOC, HEYMEHUE TIPUMEHSITh 3HAHUSI
Ha MPaKTHUKE, HEyBEPEHHOCTh U HETOYHOCThH OTBETOB Ha JIONOJTHUTEIbHBIEC U HABOASIINE BOTIPOCHI.

Questions for the survey (Bompocs! st orpoca)

1.Describe initial stages of the decision-making process.

2. Describe a consequence of the perfect decision-making process stages.

3.Describe a role of alternative decisions in the perfect decision-making process.

4. Describe the most characteristic features of the modern business environment.

5.Describe an effective approach to information sources on business environment choosing.
6.Describe an effective approach to processing methods of information on business environment
choosing.

7.Describe main channels of trading by futures.

8.Describe first stages of gathering information about a situation in a market.



9.Describe methods of information gathering for understanding criteria of product/service
choosing by the consumer.

10.Describe methods of processing of respondents surveying data.

11.Describe initial stages of the process of external business environment analyzing.

12.Describe components of external business environment.

13. Denominate the most important issue when gathering information about external business
environment.

14. Describe main objectives of the nominal scale using in external business environment
examining.

15. Describe main objectives of the ordinal scale using in external business environment
examining.

16. Describe main objectives of the interval scale using in external business environment
examining.

17. Describe main objectives of the rational scale using in external business environment
examining.

18. Denominate main objective of discriminant analysis

19.Describe a methodology of the SWOT-analysis.

20. Describe features of statements we should include into a quadrant Opportunities when doing
the SWOT-analysis.

21. Describe features of statements we should include into a quadrant Strengths when doing the
SWOT-analysis.

22. Describe a methodology and a main objective of M. Porter’s matrix using.

23. Describe a methodology and main objectives of the GE/McKinsey matrix using.

24. Describe a methodology and main objectives of the BCG matrix using.

25. Describe a methodology and main objectives of the PEST (PESTLE) matrix using.

26. Denominate main benefit for managers using PESTLE-analysis instead PEST-analysis.

27. What are the main objectives of the 5 competitive forces analysis using?

28. Denominate main strategies for business units characterized by the GE/McKinsey axes as
“Low level of the industry attractiveness/Weak competitive position in the industry”.

29. Denominate main management’s conclusions after completing the M. Porter’s matrix filling.
30. Denominate main benefit for managers using the M. Porter’s matrix.

31. Denominate a main objective of the SWOT-analysis using when developing a business
strategy.

32. Denominate a main advantage of the SWOT-analysis using for business strategy developing.

33. Denominate main benefit for managers using matrices when taking strategic decisions.



34. Denominate the main characteristics of the “Cash cows” in the BCG matrix.
35. Denominate the main characteristics of the “Dogs” in the BCG matrix.
36. Denominate a preferred strategy for “Stars” (in the BCG matrix) management.

37. Denominate a preferred strategy for “Cash cows” (in the BCG matrix) management.

Kpurepum oueHuBanmus:

CTYICHT MOXET BBICTYIIUTh MAKCUMYM 4 pa3a, KaKI0e 3a/aHue OI[CHUBACTCSI MAKCUMYM B 5
0aJIoB.

MakcuMajbHO€e KoJn4ecTBo 0arios — 20.

3-5 OayoB — CTYNEHT MPEACTaBHI HMCUYEPIBIBAIONIYI0 WH(GOPMAILMIO IO TeMe, COOOIIeHuE
COZEPKUT HEOOXOJMMbIE TIPUMEPHI, TOSCHEHNUS;

1-2 6annoB — CTyEHT MPEeACTaBUI HH(OPMAIHIO HE B TIOJIHOM 00bEMe, UMEIOTCS CYIIECTBEHHBIE
OLIMOKY B U3JI0)KEHHUH, TPUMEP HEaAeKBATHBI 3a/IaHHUIO;

0 6ayIoB — COAEepPKUT TPYOBIE OMMOKH, IIOJTHOCTHIO CKAXKAIOIIIE PEabHYIO KapTHUHY.

TeMbl 10KJIaI0B
A structure of international business environment — main components.
Dynamics of the modern external business environment.
Contemporary approaches to decision-making in international business.
Advantages and shortcomings of different approaches to decision-making.
Quantitative examination of international external business environment planning.
Statistical methods in external business environment examining.
The need for information when different approaches to decision-making are being used.
The contemporary system of information and analytic agencies providing international
business by data related to external environment.
9. Correlation and regression analyses in processing data related to international business
activities planning.
10. Dependent and independent variables in processing data related to international business
activities planning.
11. Dispersion and discriminant analysis in processing data related to international business
activities planning.
12. Information gathering for international marketing strategy developing.
13. World famous information and analytic agencies providing services regarding situation on
international markets.
14. The Bloomberg agency: history of development and current activities.
15. The AC Nielsen agency: history of development and current activities.
16. The Ipsos agency: history of development and current activities.
17. Describing foreign target market using socio-demographic tendencies and indicators.
18. Describing foreign target market using economic and technological tendencies and indicators.
19. Cryptocurrencies and condition of the world economy.
20. Scenario analysis in international external business environment describing.
21. Describing strategic groups of the competitors.
22. Value chains analyzing and describing.
23. Market maps: drawing and analyzing (international markets).
24. Matrix methods for international markets describing.
25. Frame analysis in external business environment describing.
26. Digital instruments in external business environment describing.
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27. Methods of competitive positions identifying and competitors describing.
28. Competitors’ marketing strategies identifying and describing.

Kpurepun oueHuBanmusi:

MakcumajbHoe Ko1u4ecTBo 6a/uioB — 20.

10-20 Gamma — CTyIEHT MPEACTaBWJ HCYEPIBIBAIOIIYI0 MHPOPMAIHMIO IO TEME, COOOIICHHE
COJICPKUT HEOOXOIUMbIC TPUMEPBI, TOSICHCHHUS,

1-9 GamnoB — CTyIEHT IpeaCcTaBII MHPOPMAIIUIO HE B TIOJTHOM 00BbeMe, UMEIOTCS CYIIICCTBEHHBIE
OIIMOKY B U3TIOKEHUH, IPUMEP HEaICKBATHBI 33]JaHUIO;

0 6ayuTOB — COAEPIKUT TPYOBIE OIMIMOKH, IIOJTHOCTHIO UCKAXKAIOIINE PEabHYIO KapTHUHY.

TecThl
Pazpgen 1.

Topic 1. Decision-making when managing the business: different approaches. A role of
information gathering and processing.

Question 1.1 The empirical approach to decision making is characterized by:

a) careful analysis of information gathered;

b) a highest priority of accumulated experience;

c) a highest priority of assurance in advantages of a concrete alternative.

Question 1.2 The rational approach to decision making is characterized by:

a) careful analysis of information gathered;

b) a highest priority of previously accumulated experience;

c) a highest priority of assurance in advantages of a concrete alternative.

Question 1.3 The intuitive approach to decision making is characterized by:

a) careful analysis of information gathered;

b) a highest priority of accumulated experience;

c) a highest priority of assurance in advantages of a concrete alternative.

Question 1.4 Brain storming relates to a following group of decision-making approaches

a) collective;

b) unformal;

C) quantitative.

Question 1.5 The decision-making is:

a) people inducing to choosing a decision;

b) a process of alternatives generating;

¢) a conscious choosing of the best alternative decision.

Topic 2. Main components of business environment, a dynamics of business environment. A
significance of information gathering and processing process for commercial success of the

company.



Question 2.1 What components of external environment are able to have a direct influence on the
company?

a) political factors, trade unions, international processes;

b) competitors, consumers, suppliers, laws and administrative structures;

c) competitors, suppliers, political factors, technical progress.

Question 2.2 Define the first stage of the strategic planning process:

a) setting objectives;

b) opportunities and threats identifying;

¢) advantages and weak points of the company identifying.

Question 2.3 What type of the organizational structure is most often being used by international
companies offering on different markets a wide range of products?

a) matrix;

b) divisional;

¢) linear-functional.

Question 2.4 The most demanded analytic agency providing information about international
consumer markets is

a) Bloomberg;

b) AC Nielsen;

c) DSM.

Question 2.5 Define the best term/approach to information about the business environment
choosing.

a) relevant information analyzing;

b) all accessible information sources analyzing;

c) the most reliable information analyzing.

Topic 3. Main sources of information related to external business environment analyzing. Main
methods of information gathering.

Question 3.1 What does belong to main sources of business information related to external
environment?

a) newspapers;

b) business information databases;

c) speeches of famous politicians.

Question 3.2 Denominate the world-famous information agency providing business and society
by financial information:

a) CNN;

b) AC Nielsen;



c) Bloomberg.

Question 3.3 Denominate the Russia famous information agency providing business by
information about urgent situation on different markets:

a) Megaresearch;

b) RBC;

c) Step-by-Step.

Question 3.4 Denominate the first priority in marketing agency choosing for examining some
potential target markets.

a) a specialized one;

b) having the best internet site;

c¢) a famous one.

Question 3.5 Denominate the most accessible market information service:

a) newspapers;

b) business information databases;

c¢) Google analytics.

Topic 4. Main stages of gathering information related to external business environment analyzing.
Main methods of information processing.

Question 4.1 What is the first stage of information gathering process related to external business
environment?

a) constructing a structure of the process;

b) setting objectives of information gathering;

¢) choosing methods of information processing.

Question 4.2 Denominate the most important characteristic of the market attractiveness.

a) belonging to a new industry;

b) compact territorial size;

c) actual size increasing.

Question 4.3 Denominate the main method of brand’s characteristics preferences identifying

a) expert interviewing;

b) focus groups;

c) respondents interviewing.

Question 4.4 Denominate the main principle in information (about external environment)
gathering.

a) sufficient informativeness level;

b) maximal informativeness level,

C) costs minimizing.



Question 4.5 Denominate main objective of analysis of variance — ANOVA using.

a) data homogeneity analysis;

b) data differences analysis;

¢) producing forecasts.

Paznen 2.

Topic 5. Main methods of management decision making based on information processing: SWOT-
analysis, PEST (PESTLE)-analysis, 5 competitive forces. Strategic matrix instruments.
Question 5.1 What are the main objectives of the SWOT-analysis using?

a) examining the rivals’ positions on the market;

b) business strategy elaborating;

c) external environment influence on the company positions examining.

Question 5.2 What are the main difficulties the managers face when using the SWOT-analysis?
a) deficit of information;

b) confusing Opportunities and Strengths;

c) difficulties when processing the information.

Question 5.3 What are the main objectives of the PEST (PESTLE)-analysis using?

a) examining the rivals’ positions on the market;

b) business strategy elaborating;

c) external environment influence on the company positions examining.

Question 5.4 Denominate main benefit for managers using PESTLE-analysis instead PEST-
analysis.

a) getting more informative picture of the environment;

b) reducing time spent for performing the analysis;

C) getting an opportunity of producing more precise forecasts.

Question 5.5 What are the main objectives of the 5 competitive forces analysis using?

a) identifying main sources of competition on the market;

b) business strategy elaborating;

c) external environment influence on the company positions examining.

Topic 6. Corporate strategy developing based on matrix instruments using. The GE/McKinsey
matrix.

Question 6.1 What are the main objectives of the GE/McKinsey matrix using?

a) choosing business strategy for a market;

b) distributing resources between existing business units of the company;

¢) identifying main objectives for the company activities.

Question 6.2 Denominate axes forming the GE/McKinsey matrix.



a) product’s market share and total revenue;

b) competitive position and industry/market attractiveness;

¢) competitive position and expected level of profitability.

Question 6.3 Denominate a main objective of the corporate strategy reviewing.

a) concentrating resources in the most profitable industries/markets;

b) cutting unexpected expenses;

C) optimizing the organizational structure.

Question 6.4 Into what main parts the corporate strategy should be divided:

a) reviewing a list of existing business units and planning opening new business units when starting
a business in new markets;

b) reviewing domestic business units and international business units;

¢) planning and controlling activities.

d) reviewing a list of existing business units and planning opening new business units when starting
Question 6.5 Denominate main management’s conclusions after completing the GE/McKinsey
matrix filling.

a) identifying main directions of investments and main actives for selling;

b) identifying main components of management development programs;

c) identifying costs of main business processes.

Topic 7. Business strategy developing based on matrix instruments using. The M. Porter’s matrix
for generic business strategy choosing.

Question 7.1 What are the main objectives of the M. Porter’s matrix using?

a) choosing business strategy for a market;

b) distributing resources between existing business units of the company;

c) identifying main objectives for the company activities.

Question 7.2 Denominate axes forming the M. Porter’s matrix.

a) competitive scope and source of competitive advantage;

b) competitive position and top management’s activities effectiveness;

c) competitive position and market attractiveness.

Question 7.3 Denominate a main objective of the business strategy developing.

a) concentrating resources in the most important activities;

b) cutting unexpected expenses;

¢) optimizing the organizational structure.

Question 7.4 Into what main parts the business strategy should be divided:

a) profits and lost parts;

b) functional strategies defining organizing of each important the company activity on the market;
10



c) activities planning and controlling.

Question 7.5 What are the main objectives of the Key success factors concept using?

a) identifying main targets on the market for functional strategies directing;

b) powerful business strategy elaborating;

c) taking into account external environment influence when develop the business strategy.
Topic 8. Product portfolio managing based on matrix instruments using. The BCG matrix.
Question 8.1 What are the main objectives of the Boston Consulting Group matrix using?
a) choosing business strategy for a market;

b) distributing resources between existing business units of the company;

c) choosing strategies for the product portfolio management.

Question 8.2 Denominate axes forming the BCG matrix.

a) competitive scope and source of competitive advantage;

b) market size changing (increasing) and relative market share meaning;

c) competitive position and market attractiveness.

Question 8.3 Denominate a main objective of the product portfolio management strategy
developing.

a) optimizing the product portfolio from a point of view of current and short/middle term revenue
maximizing;

b) cutting unexpected expenses;

c) optimizing the organizational structure.

Question 8.4 Denominate the main characteristics of the “Stars”:

a) having a big relative market share on the rapidly growing market;

b) having a small relative market share on the rapidly growing market;

¢) having a big innovative potential.

Question 8.5 Denominate the main characteristics of the “Problem kids”:

a) having a big relative market share on the rapidly growing market;

b) having a small relative market share on the rapidly growing market;

¢) having a unique set of features.

HHCTpYKIMA N0 BHINOJTHEHHIO

W3 mpeniokeHHBIX TECTOBBIX 3aJaHuil BEIOpATh OJMH NMPABWIBHBIN OTBET. B Kak10M 3amannu
TOJIbKO OJIMH MPaBUJIbHBIN OTBET.

Kpurepun ouennBanus:

MakcuMaibHOe KoJn4ecTBo 6a/1u10B — 40.

BeimomHsieTcs 1Ba Tecta B ceMectp. MakcuManbHBINA 0amt 3a cemectp — 40.

16-20 GaynnoB BBICTABISIOTCS CTYACHTY, e€ciu OH Aai 80% mpaBHIbHBIX OTBETOB;

11-15 6annoB BBICTABISIOTCS CTYACHTY, €cii OH Aall 70% mpaBUIIbHBIX OTBETOB;

5-10 6anoB BHICTABISIOTCS CTYICHTY, €CIIH OH Jai 51% MpaBUIBHBIX OTBETOB;
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0-4 GanioB BBICTABIAIOTCS CTYACHTY, €ClM OH Jan MeHee 50% MpaBUIIbHBIX OTBETOB.

prrIHOBBIe H/uau HHIUBUAYAJIbHBIC TBOPUYCCKUEC 3aJaHUA

1.Develop a model of external environment in vaccines development (pharmaceutical industry)
for using by research and development companies.

2. Develop a model of external environment in agricultural industry (wheat cultivation).
3. Develop a model of external environment in agricultural industry (cattle breeding).

4. Develop a model of external environment in agricultural industry (ostrich cultivation).

5. Develop a model of external environment in agricultural mechanical engineering.

6.Develop a methodology of industries examining for new perspective industry choosing (for
starting a new business) for a company delivering agricultural products from Russia to
Asia/Middle East countries.

7. Develop a methodology of industries examining for new perspective industry choosing (for
starting a new business) for Russian company developing software for gaming.

8. Develop a methodology of industries examining for new perspective industry choosing (for
starting a new business) for Russian company manufacturing aircrafts.

9. Develop a methodology of markets examining for new market choosing for Russian sewing
company currently working on a domestic market.

10. Develop a methodology of markets examining for new market choosing for Russian fast food
company currently working on a domestic market.

Kpurepun oneHuBanus:

MakcuMaibHOe KoJn4ecTBo 6auioB — 20.

KaXXJI0€ 3aJ]JaHue OIICHUBAETCSI MAaKCUMYyM B 5 Oasia.

JUUISL KQXKIOTO 3aIaHus.

5 OamoB — 3aJaHWE BBHITIOJHEHO BEPHO, OTBET TIOJHBIA, WCYEPIBIBAIOIINN, COICPKUT
HEOOXOIUMBbIE TPUMEPHI, TOSICHEHHUS, CTYACHT MPUCYTCTBYeT B ayAUTOpPUHU /OHJANH B
ANEKTPOHHOU CpEJIE;

3-4 OGanna — 3a/laHue BBIOJIHEHO HE B MOJHOM O0BEMEe, UMEIOTCSl CYIIECTBEHHbBIE OIIMOKU B
W3JI0KEHUH, TIPUMEPHI HeaJIeKBAaTHBI 33JIaHUI0, CTYJICHT NMPHUCYTCTBYET B ayJIMTOPUHN /OHIJIAHH B
ANEKTPOHHOMU CpELE;

2-1 6ayuIoB — OTBET HETOJHBIN, MMEIOTCS CYIIECTBEHHBIE OIIMOKH, KOTOpPHIE YCTPaHSIOTCS
CTYIEHTOM C TIOJCKa3Kd TperojaBareiss WIM JAPYyTUX CTYIEHTOB; 3aTpyAHsSETCS IaTh
TEeOpeTUIEeCKoe 000CHOBAHHE BOTIPOCA U MIPUBECTH COOTBETCTBYIOIIHNE MTPUMEPHI,

0 OamoB — 3aaHWe HE BBIMIOJHEHO BOOOIIE WM COACPKHUT TpyOble OIMIMOKH, MOJHOCTHIO
UCKaXAIONINe pe3yabTaT, CTYACHT OTCYTCTBYET B ayJUTOPUH / HE HAXOJWTCS OHJIAWH B
JJIEKTPOHHOU CpeJie.
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3 Metoanueckue MaTepuabl, onpeaeasiiomye Npoueaypbl OeHUBAHUA 3HAHUN, YMEHMI,
HABBIKOB M (MJIM) ONBITA [eATEJbHOCTH, XaAPaKTePU3yWIIUX 3Tanbl (GopMUpOBaHMS
KOMIIeTeHIIMH

[Tponietypsl OLIEHWBAHUS BKJIIOYAIOT B CE0S TEKYIIMHA KOHTPOJb M IMPOMEKYTOUHYIO
aTTECTALUIO.

Tekymuii KOHTPOJIb YCIIEBAEMOCTH IIPOBOJUTCS C HCIOJIB30BAHUEM OLEHOYHBIX
CPEACTB, NPEACTABICHHBIX B II. 2 JIAHHOTO MPUJIOKEHHS. Pe3ynpTaTbl TEKyIEero KOHTPOJIS
JIOBOJSATCS 10 CBEJICHUS CTYACHTOB JI0 IIPOMEXYTOYHOHN aTTECTALUH.

IIpomexyTouHas aTTecTanus NIpoBOAUTCS B hopMe 3a4eTa.

3adeT IpOBOJAUTCA MO PACHUCAHUIO IPOMEKYTOUHOM AaTTECTAllMM B MMCBMEHHOM BUJIE.
KomnyectBo BompocoB B 3amanun — 2. [IpoBepka OTBETOB M OOBSBICHUE pE3yIbTaTOB
IIPOU3BOJAUTCS B J€Hb 3a4eTa. Pe3ynpTaThl aTTECTalMU 3aHOCATCS B BEIOMOCTb M 3a4ETHYIO
KHWKKY cTyfaeHTa. CTyAeHTB, HE MpPOMIEAIINE MPOMEXKYTOUHYIO aTTeCTalui0 M0 Tpaduky,
JIOJKHBI JIMKBUIUPOBATh 3aJJ0JKEHHOCTh B YCTAHOBJICHHOM IOPSAKE.
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IIpunoxenne 2
METOJUYECKHUE YKA3AHUS IO OCBOEHUIO JUCHUITJIMHBI
VY4eOHbIM MJIaHOM NPELyCMOTPEHBI CIEAYIOIINE BUABI 3aHITHI:

- JICKIINH,

- IPAKTUYECKUE 3aHATHS.

B X01€ neKIIMOHHBIX 3aHATHI paCCMaTPUBAKOTCS BOIIPOCHI, KACAIOIIMECS UCTOPUUYECKUX U
aKTyaJIbHBIX BOIIPOCOB pAa3BUTHS 3KOHOMHUKM Poccuu, pasiauyHbIX €€ CEKTOPOB, JarTCA
PEKOMEHIAIIUHU ISl CAMOCTOSATEILHON paOOThI M TOATOTOBKE K MPAKTHYCCKUM 3aHITHSIM.

B xo/1e mpakTHUECKUX 3aHATHN YTIyOJISIOTCS U 3aKPETIISIOTCS 3HAHHSI CTYACHTOB TIO PAILY
PACCMOTPEHHBIX Ha JICKIUSIX BOIPOCOB, PA3BUBAIOTCS HABBIKU BJIAJACHUS IIEJIOCTHBIM ITOIX0I0M K
aHaJm3y paSBI/ITI/ISI CTpaHOBBIX OKOHOMHUYCCKUX CUCTEM MU HUX BJIIMAHHUC HaA paSJII/I‘-IHbIe ACIICKTHhI
MEXIyHApOJIHOTO OM3HEcCa ¢ UCIOIb30BaHUEM HCTOPUUECKUX M aKTYAJIbHBIX KEHCOB DKOHOMHKHU
Poccun.

[Ipu moATrOTOBKE K MPAKTHYECKUM 3aHITHAM KaXKIbI CTYACHT JIOJKCH:

— U3YYHUTh PEKOMEH/IOBAHHYIO YUEOHYIO JINTEPATYypPY;

— U3Yy4UTh KOHCIIEKTBI JIEKIUH;

— MOJATrOTOBUTH OTBETHI HA BCE BOIIPOCHI 110 U3y4aeMOU TEME.

Ilo cormacoBaHuIO C MPENOJAaBATENEM CTYACHT MOXKET IIOATOTOBUTH CCE 110 TEME 3aHATHS.
B mnponecce moArotoBKM K NPAKTHUECKUM 3aHSATHSIM CTYAEHTHI MOTYT BOCIOJIB30BaThCs
KOHCYJIbTAIIUSIMU IPENO01aBaTeNsL.

Bonpocel, He pacCMOTpeHHbIE Ha JIEKIUSAX U MPAKTUYECKUX 3aHATHUSAX, JOJDKHBI OBITH
U3y4YeHbl CTYJEHTaMHU B XOJI€ CAMOCTOSTEIbHON paboThl. KOHTPOJIb caMOCTOATENIbHOM paboThI
CTYACHTOB HaJ| y4eOHOI MporpaMMoi Kypca OCYLIECTBISETCS B X0J1€ 3aHATHI METOJIOM OIpoca.
B xone camocrosiTenbHON pabOThl KaXAblil CTyJEHT 00s3aH NPOYMTAaTh OCHOBHYIO M IIO
BO3MO>XHOCTH JOIOJIHUTEIIBHYIO JIUTEPATypy IO HM3y4yaceMOW TeMe, JOIOJHUTH KOHCIIEKTHI
JEKUUH HEIOCTAIOIIMM MaTepUalioM, BBIIMCKAMHU M3 PEKOMEHJOBAHHBIX IEPBOUCTOYHUKOB.
BoiaenuTe HENOHATHBIE TEPMHUHBI, HAUTH UX 3HAUYEHUE B SHLUKIIONEINYECKUX CIOBAPSX.

JUis TMOATOTOBKU K 3aHATHUSM, TEKYLIEMY KOHTPOJIO M NPOMEXKYTOYHOW aTTeCTalluH
CTYJEHTBl MOTYT BOCIIOJIb30BATbCA  DJIEKTPOHHO-OMOIMOTEUYHBIMM  CcUCTEeMaMH. Takke
o0yuJaroImuecs: MOryT B3sTh Ha JJOM HEOOXOUMYIO JTUTEPATYpy HAa ADOHEMEHTE YHUBEPCUTETCKON
O6MOIMOTEKH WIIM BOCTIONIb30BAaThCS YUTATBHBIMU 3aJIaMH.

MeTtoanyecKue peKOMEHAALMH 10 HATUCAHUIO JCCe
[Ipu pabote Hax 3cce CTYAEHT pealu3yeT BaKHBIM 3Tam cBoero oOyueHus. B mpouecce

paboThI CTYIEHTY HEOOXOJUMO U3YUUTh PEKOMEHIOBaHHYIO JIUTEPATYpPy, COOpAaTh HEOOXOUMbIE
MaTepHuaibl, COPMHPOBATH COOCTBEHHOE IOHMMaHHUE IpeaMeTa MCCIEeOBaHHS Ha OCHOBE
KPUTUYECKOTO aHajlM3a pa3IMYHbIX MOJXOA0B K paccMarpuBaeMoil mpobiemaruke. CTyaeHT
BIIPAaBE MPUBJIEKATh U IONOJIHUTEIBHYIO JIUTEPATYPY.

OcHoBHOH 3a1a4eil CTyeHTa SIBJIETCS YIITyOJIeHHOE U3yYeHUE TEOPETUUECKUX BOIIPOCOB
n30paHHOM TeMbl, KpUTHUECKUI aHAIU3 OCHOBHBIX MyOnukanuii. [Ipu sToM ciienyer moHUMAaTh,
YTO TAaKOW KPUTUUYECKUHN aHAJIN3 JIMTEPATYPhI IPECIEAYET IBE LEIH:

- 3HAKOMCTBO C (DaKTUIECKOM CTOPOHOM HCCIeAyeMON TeMBI (00yJaroras);

- MUCbMEHHOE U3JI0KEHHUE COIEPIKAHMS C LIETIbI0 TPOJEMOHCTPUPOBATH TOHUMAaHUE TEMBI
3cce M HaTMyue cOOCTBEHHOTO B3IJIsAA Ha UCCIIEAYEMYIO Ipobemy.

ITpu pabGote Haj 3cce CTYAEHT JOJKEH CTPEMUTHCS JBUraThes OT MPOCTOro Mepeckasa
3HaHUH ¥ UH(pOpPMAIMH, K UX TpaHCchHOpMaIMK U, BO3MOXKHO, pUpalieHuto. B mporecce paboTsl
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JUIsl PacueToB M aHaNW3a IMOKasaTeledl Mo paccMaTpHBAacMOW TeME HCIONb3yeTCs ITaKeT
npuKiIaaHbIx nporpamm LibreOffice.

TpebGoBanust K 0pOPMIIEHHUIO FcCe
Texct nomxkeH ObITh BBIIIOTHEH B ne4aTHOM BHie (00beM 8-10 cTpanutl, 14 mpudT, moxyTOpHbIi
UHTEpBaJl), C MPHIOKEHUEM CIIMCKAa HCTOYHUKOB. B KpaTkoM BBeleHHMH OOOCHOBBIBACTCS
aKTyaJbHOCTb TEMBI, YKa3bIBACTCS UCIIOIb30BaHHAs JTUTEPATypa, (GOPMYITUPYETCS LEeNb paboTHI.
OCHOBHas 4acCTb 3CCE COAEPIKUT BBICKA3aHHBIE CTYIEHTOM COOOpa)KeHUs U UX (PAKTOIOrHYECKOe
o0ocHOBaHME. B KpaTkoM 3aKkiIIOUEHUUM JIOJDKHBI COJIEP)KAaThCsA BBIBOJABI IO TEME 3CCE.
3aBepIaeTcs 3cce CIMCKOM HCI0JIb30BaHHBIX HCTOYHUKOB.
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